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|1 NIYATHHI

SCAFFOLDING

HIRE SCAFFOLDING
— ON RENT —

We Are Esteemed Company In Market Engaged In
Offering Scaffolding Rental Services.

Bd niyathhiscaffolding@gmail.com < +91-8805-835-135 &= www.niyathhiscaffolding.com

Office No 620, The Pentagon Building, Shahu College Rd, Navmaharshtra Society,
&4 Parvati Industrial Estate, Parvati Paytha, Pune, Maharashtra 411009.




Ensure
Fire Safety
for
eternity....

Government
Approved
Fire License
Agency

SAFETY Solutions -
+ Manual Fire Alarm Systems 11, Adarsh Nagar,
* Automatic Sprinklers Systems Off Pune Satara Road,

+ Fire Hydrant Systems / Behind Bank of Baroda,
Wet Riser Systems / Market Yard, Pune - 411 037

Down Comer Systems . )
« Automatic Smoke L e ENGINEERS & CONSULTANTS

Heat Detection Systems

+ Body Fabrication on Mobiles

+ Fire Resistance / Proof Doors

+ Annual Maintenance Contract for
Fire Fighting Systems Equipments

E : safety.engineers@gmail.com
W : safetyengineerspune.in




i 8‘;%'35 The obvious CHOICE in
GOODWILL PROJECTS EaStern Pune

GOODWILL

erve

Vibrant outside. Peaceful inside

2 & 3BHK 2 & 3 BHK
%ml_ Joyful Homes At Premium Homes At
METROPOLIS Prime Porwal Road, Keshav Nagar,

EAST Dhanori Mundhwa

i

=,

i

A& 3 &3.5BHK 2,3 & 4 BHK
Finest Homes At Lifestyle Homes At

AURETA Koregaon Park Keshav Nagar, Mundhwa
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38+ 91 Lacs+
Residential & Commercial Sg.Ft. Delivered & Under

29 Years

12,900+

Reach Experience : Ha Hearts
P Projects Completed Development PRy

, R b
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Goodwill Metropolis East, Goodwill Verve Aureta Que-914, Phase-1 Que-914, Phase-2 Scan QR Code =
Phase-2 P52100051011 P52100046076 P52100030375 P52100046034 P52100051858 For Website %
AN o ) IS0 Certified ; ; B
mahareramahaonline.gov.in N =2 presales@choicegoodwill.com g

Note: Conceptual content; not legally binding. Floors, units, layouts may change due to development rules. Developers can adjust plans, specifications, amenities. Furniture layouts in floor plans are illustrative, not included. Unit
dimensions: "Bare wall" to "Bare wall." Perspective images not to scale, may differ from final design. Details like windows, paint, landscaping are artistic, may vary. Decision to buy/book isn't solely based on images. Company not liable

for choices made relying on images. Images in this creative are for presentation purpose only.
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3 BHK XCLUSIVE

www.wadhwaniconstructions.com :B I
s \ i g /

OLD ““ﬁRlG ﬂR
EXPERIENCE ol

Xclusive 3 BHKSs sTaRTING AT RO9OL ... newvswe

§
-]
’T F it e .
Spac-lo.us Layout Eﬁceilént Connectivity Modern Amenities
w () 8007 8585 86 () 8007 8585 88
. . :
sales@wadhwaniconstructions.com i
WADHWANI > ;
CONSTRUCTIONS §
happy to serve you ws:_ @ MahaRERA registration number P52100034227. Avsilable on the te hitp haonline.govin 5




Hetween
Dreams

And Reality

Achieving the perfect balance between the ideal and practical is
the key to owning your own property without jeopardizing future financial security

All of us would love to have a palace we call home. In
reality the majority juggles with budgets and family
responsibilities to get the best possible —and our homes
become our palaces. The sense of security comes from
a wise decision taken to buy a property without going
overboard to meet false standards of lifestyle. Buying a
house is often the largest personal purchase most of us
carry out, mostly once in a life time.

What needs to be addressed

Prime addresses, spread out interiors — are they
essential? Are they a better option to the convenience of
moving to the outskirts? Honest answers will result in
future peace and comfort in daily life coming out of a
compromise between funds and dreams.

A budget that caters for family growth, job
insecurity, legal charges and inflation may sound like a
lot of planning, but it will be well worth the effort, Go
forit!
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A price for security

Besides financial security, physical safety for you
and your family is a vital consideration. The cheapest
area may not be the best to live in. A congenial
community environment showing growth of
conveniences like shopping, education institutes and
other facilities may be worth that little extra payment.

Areas with security problems are likely to add to
your headache with the realization that reselling may
mean a loss or little profit. And this above the
discomfort faced while actually living in the area.

Take a while; look around before you sign on the
dotted line. It’s a home you are looking at, not a
wardrobe addition that may be discarded at the end of
the season. O
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SLIREERSERMICE ST
A, o G

Registered Company

m Blinds
m Awnings
m Automation

m Accessories
Showroom: A-J Towers, Dahanukar Colony, Karve Road, Kothrud,
Pune 411038. @ 020 25394256/ 9822976114/ 8805027901
E-mail: admin@shreeblinds.com/ marketing@shreeblinds.com
Web: www.shreeblinds.com/ www.shreeawnings.com

KULKARNI LABORATORY
SERVICES PUNE g
For Testing of Building Materials Sz

& Allied Products

A Leading NABL Accredited
TESTING Laboratory In Maharashtra

» Cements » Wood

> Paints . » Rubbers

> Fly Ash, Admixtures p Textile Materials
| 2 Tile Adhesives > chquers

» Plastics & Ad heswes

E-1 Omega Heritage, Chavan Baug, DSK Vishwa Road,
Dhayari, Pune 411044. @ 9850982510, 9850469685,
9405746426, 7620996654, 9657057028

Make Your Life & Req Isqfe

PFOPe"’stGfe bY Gas Leok Detector

\..EP\ o= E.rG‘
?."_, ~Real| O [safe ™.

/ GAS ALERT

.Suiluble for | 72\
Kitchen, Restaurant, Qy /

é::ﬁ::aiﬂzzf'é::a';‘:;;. \\\\\ =

Model Available for s -
LPG, PNG, CNG, CO, Heat, \ .7
Smoke In Stand Alone (230 VAC)

Or 12/24 VDC Versions
With Wi-Fi, Mobile SMS Or Call,

Buzzer, Relay & Shutoff Valve. [cJ0)l/3:\1/[13{IMA(4N F. (] 3\ (a4

Manufacturer & Suppliers of Gas Leak Deleclor & Fire Alarm System

@ TRACE ® 9325508589

Automation Pvt Lid. 9657135101
Office: 201, 2nd Floor, Jaishankar Height, CTS No. 414,
Guruwar Peth, Pune 411042. Maharashtra, India.
E-mail: ganesh @traceautomation.in, traceelectronicspl @ gmail.com
web: www.traceautomationindia.in

\\‘
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Distributors for

FLOORING & LAMINATES,

Plnl No. 59 New Tmher Markef Bha\rém Peth, II.’llj.ne 411 042
T: 020 - 2643 5831 / 82650 37065 I E: mullimarketmg@gmall com




Bharatshree-Erandwane Sahavihar-Ghole Road

1,2, 3 & 4 BHK Flats Spacious 2 & 4 BHK Flats

3 -

Sie: Near Karnataka High School, o Site: Ghole Road,

Erandwane, Pune 411004. Pune 411005.
Ready Possession Possession - Diwali 2024
Uthville-Kharadi Krishna Kapital-Kondhwa
2 & 3 BHK Flats Commercial Spaces

--------
........

MahaRERA No. P52100030680

Site: Near World Trade Centre, Site: Kondhwa, Near ISKCON,
Kharadi, Pune 411014. Pune 411048.
Possession - December 2024 Possession - March 2025

N AVAL AKH A 620,The Pentagon, Off. Satara Road,
Opp. Panchami Hotel, Pune 411009. & 020 24230011/ 12
G R O U P E-mail: deepaknavalakhagroup @ rediffmail.com
For more details Call @ 8805987271




There is no professional agency to provide buyers with a track record of the builders.

Lots of prospective buyers in Pune are new; ergo it gets all the more confusing for

them as they do not have innate knowledge of the established builders.

We have learnt from our ancestors that real estate
investments have been the best investments and over
a long term they give the family a sense of security
and social stature. In order to give yourself and your
family a real asset, it is important to choose the right
builder, who will actually make your dream come
true!

In a city like Pune, hundreds of projects are
launched in a year. It takes at least two to seven
years for a project to be completed depending on its
size. Ninety percent of the projects are completed
and sold and there is a ratio of 5% to 10% of the
projects that do not reach the completion stage (may
be due to legal or financial complications). Real
estate projects are developed and sold at a very high
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speed. Buyers are unable to judge who is reliable and
who is not.

Choosing the right builder becomes all the more
critical as the last boom has seen a mixed bag of
changes on the Pune Real Estate scene. Entry of
international real estate consultancies, builders who
made an exodus and then re-entered business,
builders entering from other cities and states, local
builders who made a foray with huge investments
and also the small timers- we’ve seen them all.

This only makes choosing the right builder a more
difficult task for home buyers. 0O



@ R 2 . . m All types of fire extinguishers
F Ire SO|UtIOﬂS m Fire fighting equipments
THE COMPLETE SOLUTIONS IN FIRE SAFETY

— m Fire alarm & detection systems
Shop No. 3, Shree Heights, Near Shrikrishna Mandir, - m Fire hydrant & sprinkler system

Kumbharwada, Old Sanghvi, Pune 411027. m Specalist in refilling of fire = | J{/\

E-mail: dishafiresolutions@gmail.com o
@ +91 9975477855 extinguishers g, % ; W
Helpline @ 9860028805 m Mainfenance contracts

\V YASHOM ENTERPRISES Declers in: u Steel TMT & Structural

m Cement m AAC Blocks = Bricks = Sand

N7 :
<<>>> Suppliers - Developers - Real Estate | \\ 11 sione = Gypsum m Binding Wire

Office No. 213, Lane No. 2, Ganraj Market,
(l‘o 9822054179  Market Yard, Opp. Union Bank, Pune 411037.
& 7709111697 E-mail: yashoment@gmail.com Web: www.yashom.in

[ -

MANUFACTURERS OF FOLLOWING PERFECT BRAND PRECAST ITEMS / \
DISCLAIMERS
s : ”‘”"“"“‘““"“‘“’:“ e el No representation, direct or implied, is made
mnly) mgwe o> e as to the accuracy of the information
i (vewe Mot ;
: ) e _ ’ contained in the magazine- REAL
N : PROPERTIES. All information though
CURS STONE SEPTIC TANK . .
deemed reliable is not guaranteed and should
b ' -' —_— be independently verified.
| B-02 ol ciag 15 mm
Uca':;-s:z\:n.v - . . . .
’ s -y All information contained herein is to be used
L Ko e et oo for reference and as guidelines only. The
Liaison Masters will not be responsible for
Ref. IS Codes any claims arising out of the use of any
IS: 12592: 1988 information published in the magazine- REAL
el PROPERTIES.
’;C‘Tf PERFECT PRECASTING INDUSTRIES _No warranty or representation, exp.ressed or
] MANUFACTURERS OF PERFECT BRAND SFRC MANHOLE COVERS SIZES implied, is made as to the information
B | |H | ASPERIS 12592: 1988 (PMC & PCMC APPROVED) AND ALL TYPES OF H H H H
PRECAST CONCRETE ITEMS AND WATERPROOFING SERVICES. Contamed herem’ and the Same s SmeItted

Office: ‘Krishnaditya’, 862 Sadashiv Peth, Pune 411030, subject to errors and omissions.
@ 8806662252, 9422306994
E-mail: perfectwaterproofing@rediffmail.com
Web: http://www.perfectprecasting.in/ K /
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PUNE’S PROMINENT LOAN PROVIDERS
All Types of Loans

®Relioble

—c oo [ V| C B § —

Office Nlo 6 & BA Sadguru Park Society, S Peth, 410 Above Mali Mahara] Math, Opp Union Bank, Pune 411071 - Mobh No. : 9923279930
Email id :- reliableser L@ yahoo.com | reliableser | @redifimail.com

SHIFT YOUR LOAN @ NOW 5 YEAR o
LOWEST INTEREST [ LL{]§ © 8425894289
Exciting offer for balance transfer ;..
of home loans!! T
m Attractive interest rates 7.80%* onwards A/402, Omkar Nandan Building,

Near Honda Showroom, Navle

HOME ONLINE LOAN = 5 yeor Fix rate of interest 8.90%" Bridge, Vadgaon, Pune 411041.

m No processing fees* m No mortgage fee* € ‘ k )
AAB GHAR SE HI, GHAR KA LOAN *Education Loan at attractive interest rates* e-mail: gajananm@homelineloan.in

Maha RERA Certified Agent
Maha RERA No. A52100044362

Sale & Purchase of
43 Residential & Commercial

| Our Services = Home Loan
& s RI KU B E R A = Loan Against Property m Bank Transfer
L = Gold Loan = All types of Insurance

“2»  CONSULLTANCY & SERVICESS Our Speciality Is To Club Properties In Pune
Office: 1204/5, Ghole Road, Shivaji Nagar, Multiple Loans Into One Loan @ 9975849840
Next to Naiknaware Associates Office, Pune 411004. | With Minimum Rate Of Inferest E-mait srikubera9@gmal com

Special F
it Arenes NDWALA
Debt Syndication Private Equity © 8149201342, 8668329771

Regd. Add.: Kothrud, Pune 411038. E-mail: abhishekfundwala@gmail.com Web: www.fundwala.com
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SAI FINANCIAL SUPER MARKET

SERVICES = Personal Loan = Business Loan = Home Loan = Mortgage Loan = Car Loan
m Self Construction Loan = Project Loan = LRD = Working Capital = Machinery Loan
Office: Office No. 117, st Floor, Vision 9 Mall, Pimple Saudagar, Pune 411027.

@ +91 9370924929 m ro— |

E-mail: info@saifinancialsupermkt.com b

Web: www.saifinancialsupermkt.com L HOFC BANK [V REELEl

SH RI MAU I_I E NTE RPRI SEs Loan Services: = CIBIL REPAIRS SERVICES
m Personal loan = Business loan = Housing loan

m Mortgage loan = New & Old Car Loan

Office No. 61, Rahul Complex, Near Krishna Hospital, Paud Road, Kothrud, Pune 411038.
Prop. Vallmek Suresh Gaikwad @ 9075007806 E-mail: maulienterprises211066 @gmail.com JEEEYEST VI SW ReF-To R W\ [FTe |- WML T-To W W o1 \V | (e ] o o F-To]
Taxation Services: Income Tax, GST, Society Audit, = Startup India Loan = Annasaheb Patil Loan

Trust Audit Company Audit and all Income Tax Works. = SIDBI Loan

CAPITAL HOME FINANCIAL SERVICES CAPITAL PROP HOME SEARCH
' # Home LoansLoan Against Property mReal Estate Marketing & Consultancy
Project Finance mL.R.D mS.M.E.Loan ® Medical Equipment, mSole Selling mLease & Rental
Construction Equipment & Commercial Vehicle Loans Industrial & Commercial Properties
C A P |TA L Web: www.capitalhomefinancialservices.in Web: www.capitalprop.co.in

RIS +91 9309921775 ot

(\@ m Home Loans ® Loan against Property o Industries e Hotels

m Lease Rental Discounting m Unsecured Business Loans ® Hospitals e School & Colleges

V‘" . k m Cash Credit & Overdraft Facility Contact:
1n aya : m Industrial & Commercial Property Loan Vinayak Shetty
Associates m Industrial & Commercial Construction Finance © 9623349999

Finance Advisory & Services Since 2007 Office: 502, 5th Floor, Varun Capital, Near Hotel Sudama, J M Road, Shivaji Nagar, Pune 411005

HOME Loan (Cibil issue) SABT“I FI“A“GE Land & Property Mortgage Loan

Land Purchase and Construction Grampanchayat Property Loan

Finance for Builder (10 Lac to 25 C]‘.) Gunthewari Property Loan
Pune, Mumbai, Baramati, Ahmadnagar, Satara, Kolhapur

Office No0.416, 4th Floor, Siddivinayak Keshar Complex, ‘D’ Wing, Near Narpatgiri Chowk, Somwar Peth, Pune 411011.
Mob. 9766677449, 7304661151 Email - associates.sarthi@gmail.com

www.realpropertiesCmag.com | July 2024 | REAL PROPERTIES | 9



List of Real Estate Gonsultants in Pune

REDEVELOPMENT & TDR CONSULTANTS,
AGENTS/ CONSULTANTS FOR INDUSTRIAL, COMMERCIAL &
RESIDENTIAL PROPERTIES, PLOTS, FARMHOUSES ETC.

BUY - SELL - RENT

| Flats, Rowhouses, Bungalows, Offices, Showrooms, Shops, Plots

= WANOWRIE = NIBM « UNDRI « KONDHWA « LULLA NAGAR
A Contact: Mr. Rohit Sawant

Office No. 707, 7th Floor, Clover Hills Plaza, Opp Gold Gym, NIBM Road, Pune 411048.

LAVlSHOMES 7 9822822200 / 9673228228

E-mail: sales@lavishomes.com
DREAM BIG

RESIDENTIAL | COMMERCIAL | FLOTS www.lavishomes.com

A ¥ 4 P ° I'I Real Estate For Buying/ Selling/ Leasing/ Renting
--.. VASTU AR I C Ay Consultant Flats, Bungalows, Plots, Shops & Offices
= 4w §2+85/3, Erandwana, Prabhat Road, Pune 411004, Land Devel,oper Specialising in Prabhat Road, Model Colony,
—-— Tel.: 020 25670036 Mobile: 9822033555 Bhandarkar Road, Deccan, Aundh etc.
v E-mail: vaastuparichay@yahoo.com & Contractors Plots in Hinjewadi, Baner & Mhalunge
PRANNOY MAHARera No.  SALE, PURCHASE & RENTAL - Service Apartments, PGs,

ESTATE CONSULTANT A52100008355 Flats, Shops, Offices, Showrooms, Restaurants, Hotels,

Godowns, Industrial Land & Industries.

@ 9881407351, 9422006351, 9763519069, 8329223618 m Konkan Sea-View Belt, Agricultural Land, Farmhouses.
E-mail: pradiphaldar333 @ gmail.com/prannoyestate @gmail.com Farm Plots, Resorts etc.
Web: www.prannoyestate.com B Plots at Mulshi, Tamhini, Near Lavasa etc.

Sale/Lease - Commercial Spaces for IT/Non IT/Industrial/

KC & HEGDE ‘ Retail/Hospitality @ Pune & Bengaluru

@ +91 9970049038 E-mail: jui@kchegde.com Web: www.kchegde.com
Office: B 6, 3rd Floor, Srushti Building, Opp. Union Bank of India, Baner Road, Pune 411045.

10 1 REAL PROPERTIES | July 2024 | www.realpropertiesCmag.com




_22{Chwink Dhillons
5W@MW&PWZ¢WW

Since 1987
® Sale-Purchase-Leasing of residential and agricultural plots
® Sale-Purchase-Leasing of industries, industrial plots & warehouses
® Sale-Purchase-Leasing of flats, bungalows, row houses, shops & big showrooms etc
® Sale-Purchase-Leasing of commercial premises for multinational organizations

® Specialists in dealing with multinational companies

HEAD QUARTER: 12, P.T. Gera Centre, 1st Floor, Bund Garden Road, Pune 411001 (INDIA)

Contact: Harleen Dhillon- +91 9823600500/ 9823060807 Life Member
¢
I N D I A ]CR[A

Tel.: + 91 20 26166799/ 41312545
E-mail.: info@chwink.com/ harleendhillon@chwink.com /M/ ATIONAL ASSOGIATIONOF . Intemational Consorum

Website: www.chwink.com

WE MEAN BUSINESS & WE CARE

TN Taller

:;; ‘ i Redevelopment
Ou &/
Sreiort is NOW successful only through PMC

B CONSULTANCY

Technical | Architectural | Legal | Liaisoning
Feasibility | Tendering | Supervision | Civil & Structural | Surveying

Er. Santosh Kolhe www.TALLER.co.in Aparna Vaidya
9823070066 Tallerpune@gmail.com 9657817863

- Dealing In Residential, Commercial & Plots
I I = Outright = Lease = Rental
REALESTATE CONSULTANT COMMERCIAL SPACES OF ALL SIZES AVAILABLE ON M. G. ROAD.

Office No. 105/A, 1st Floor, Sterling Centre, Opp. Hotel Aurora Towers,

Give To The World Best You Have & The Best Will Come To You...!
M. G. Road, Pune 411001. @ 9890109528 E-mail: rosminestate@yahoo.com

www.realpropertiesCmag.com | July 2024 | REAL PROPERTIES 1 11



PARSHVA ESTATE

Buy, Sell, Rent

Flats, Rowhouses, Bungalows, Offices, Showrooms, Shops, Plots

= Hinjewadi s Wakad = Balewadi = Baner = Aundh

Contact: Ajay Virendra Udani @ 8657754757, 9374533611
Office: Blue Ridge T4, Hinjewadi, Pune 57. E-mail: udaniajay@gmail.com

www.parshvaestate.in

MahaRERA No. A52100027168

Affiliation
 J
A. S. ENTERPRISES | crome | ypiia
Property Consultants PUNE - KOLHAPUR | Partner for i
Deals in: Plots, Lands, Bungalows, 1/2/2.5/3/4 BHK Flats, Top Builders o) issucuronoe
Row-Houses and all Types of Industrial & Commercial Properties in Pune N
: : (@ RERA No. A53000001794
Opp. Chetan Motors, 9 No. Stop, Unchagaon (E), Kolhapur. E-mail: amarnathshenekar@gmail.com r’

Contact +91 7350201000, +91 8459348218| ® Homes, Real Estate & Marketing ® Available 1 & 2 BHK Row Houses in Kolhapur. ®

P I Land Parcel: Agriculture, Industrial, Residential (2-500 Acres
PROPERI ' IB.'II‘I anywhere in Maharashtra) | Outright/rental/long lease: Residential,
Commercial, Industrial | Associate for all Premium Builders in western
s Q U A R E A\\:l I.'Il'c part of Pune | We buy/sell prestigious Bungalows & luxurious premium Flats
Ready-to-move Properties| IRE-RENC BB  Office: Kumar Shanti Niketan Co-op Housing Society 1, New Pashan -
Satish Bhalerao @ 9422528686 MahaRERA No. A52100008181  Baner Link Road, Pune 411021. E-mail: bhaleraosatish2711@gmail.com
e WE DEALIN o

c R I I Land & Asset Management 7,{
Industrial, Commercial & Retails ; ;W "’W""
G R O UP Residential Project Sales & Mkt Phone: +91 91588 89950
J g
Spaces For IT/ITES/Warehouse Email: abhijeet@criigroup.com

COMMERCIAL® RETAILe INDLUSTRIAL o IT

r‘é‘gx s mﬁm[]v = Buy = Sell = Lease = Rent
— - Residential & Commercial
FAIRDEALL REAL ESTATE CONSULTANTS |
Contact: Mr. Sanjay. R. Someshwar @ +91 9890237777 Boat Club Road, Mangaldas Road,
Maha RERA Regd. No. A52100032526 Dhole Patil Road, Viman Nagar,
Clover Park View Society, Koregaon Park, Pune-411001. E-mail: fairdeall.sanjay @ gmail.com Kharadi, Mundhwa...
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a [ 0 @

Real Estate Redevelopment Property Interior
Ra ees Management Designs
_ - m Renting = Selling m Leasing » Virtuoso in Commercial
W Moo iy Wieliing: Toayovn: m Showrooms = Shops = Plots m Industrial Land = Sheds
@ 9359285479, 8756789029 m Pre-leased PorfF‘olio Pan India With End-to-End
E-mail: care@raeesroyal.com (Practical-Legal) Services
| Office: 16, Vasantika Apartment, Near Abhyudaya Bank,
www.raeesroyal.com Paud Road, Kothrud, Pune, Maharashtra 411038.

Industrial Property Consultants

I ANAY PROPERTY VENTURES PVT. LTD.

Office: 204, Lunkad Sky Station, Viman Nagar, Pune 411014.
Kindly Contact: Venkatesh Patil @ 9823029100, 9764330100
Tel.: +91 20 41200658, 41200659, 41209109
E-mail: anayproperties @ gmail.com
Web: www.anayproperties.com

e FDI Investments in Industrial Land
e Land Sourcing ¢ MIDC Approvals & Consultations
e Ready Factory Selling / Leasing or Built-to-Suit

e Industrial Property Investment Advisor

e Green Field Projects

I Construction Contractor |

Livmore Realtors LLP I Land Developer

| : J © 205, K Square, Pancard Club Road, ! Real Estate Dealer - o
a9 Baner. Pune 411045. Flats, Commercial Shops,

ffi for IT/Non IT,
@ +91 9822211107, 9070979979 e, Shages for IT/Non T

REALTORS  E-mail: sales@livmore.co.in www.livmore.co.in

CAPITAL HOME FINANCIAL SERVICES CAPITAL PROP HOME SEARCH
' # Home LoansLoan Against Property mReal Estate Marketing & Consultancy
Project Finance mL.R.D mS.M.E.Loan ® Medical Equipment, mSole Selling mLease & Rental
Construction Equipment & Commercial Vehicle Loans Industrial & Commercial Properties
C A P |TA L Web: www.capitalhomefinancialservices.in Web: www.capitalprop.co.in

RIS +91 9309921775 e

Maha RERA Certified Agent
Maha RERA No. A52100044362

Sale & Purchase of
J Residential & Commercial

Our Services = Home Loan
s RI KU B E R A = Loan Against Property m Bank Transfer
= Gold Loan = All types of Insurance

“2*  CONSULLTANCY & SERVICESS Our Speciality Is To Club Properties In Pune
Office: 1204/5, Ghole Road, Shivaji Nagar, Multiple Loans Into One Loan @ 9975849840
Next to Naiknaware Associates Office, Pune 411004, | With Minimum Rate Of Interest el srikuberad@gmall.com
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friends, family,
neighbors and

Buying or selling a home is one of the biggest
transactions you'll make. With brokers galore in real

estate dealings, it's not hard to find a broker. The co-workers.
challenge lies in finding a good one. The saying Successful
"20% of the agents do 80% of the business," is true. agents make
The question is how does one find a good real estate customer
agent? The best agent doesn't necessarily work at the satisfaction

largest brokerage, close the most transactions or their number

make the most money. The best agent is an one priority and

experienced professional who will listen to you, put their

conduct himself in an ethical manner and be customers' needs before their own.

conversant with local market dynamics. Before starting the quest for a real estate agent,
Tips to find a Good Agent educate yourself. Identify similar properties in the

area and take a survey of current asking prices. This
price may not match with the selling price, as they
are different. However, the prevailing asking price
will surely function as a yardstick for fixing selling

For a seller, it is crucial to identify agents with a
good reputation. Most real estate agents stay in
business, because satisfied clients refer them to
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price.

It is important to keep your eyes and ears open.
This will help you keep away from agents who
overvalue properties. An ideal agent should be
realistic and should not tell a tale that an excited
seller would want to hear.

Even enacting as a buyer can help. After all your
hard earned money is at stake; naturally you want to
strike the best deal. Make an entry into their office as
a buyer. Identify aspects that a seller would want
from the broker, like good service, support, trust and
honesty.

A good agent is important to you when buying a
home for the first time. He or she should be able to

Putting speed
on home sale

Higher income means more new home owners,
slowing down the resale market

guide you through the mire of paperwork that you
will have to wade through.

Understand the modus operandi from the broker
after transaction closure, which could be details like
the process involved, problems faced and even
examples of recent deals.

Track Record Helps- Track recent properties sold
by the agent. Identify if they are well versed with
market dynamics (once you meet few agents from
the same locality, you will have adequate inputs). Be
convinced and even if you have an iota of doubt,
look elsewhere. O

New home buyers are increasingly
younger, earning better and
prioritizing home buying over other
lifestyle buying. Additionally they
are looking at new homes rather
than those in resale. In a slow
market, this mindset is an additional
challenge for those considering
selling their homes.

Why sell a home

Putting up a home for sale could
range from relocating to financial
stress, with personal issues like
divorce or change in life stage. The
difficulties of selling a home often
put home owners in a tight spot,
both financially and in terms of
moving ahead with life plans.

The way out

Sellers may consider a cash
buyer or investor as a prospect. In

the struggle between timelines and
target price, this option works for
saving time for sale completion.

Established realtors often have a
good network and property
information to hasten the
transaction. People facing job or
personal crisis are already involved
in resolving other problems. In this
situation, focusing on house selling
looks like a humongous project to
take on, especially as it is often the
largest asset to be dealt with. It is
advisable to take professional
assistance to streamline the
transaction.

Owners, especially those
threatened by situations like
repossession should seriously
consider this pathway to resolve a
stressful situation. O
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S
CRYSTAL INDUSTRIES

AND BHAIRAWNATH
FABRICATION

O MANUFACTURERS OF:
m French Doors & Windows
u Fire Doors
m Electrical Duct Doors
O Powder Coating Work
O CNC Shearing & Bending Work

© 9860478332, 9922985265

1,2 & 3 BHK APARTMENTS ;. |
@ RAVET, PUNE.

Site Address: S. No. 74/6 (P), Ravet, . LAXMI
Near Chandrabhaga Corner, Pune 412101. E MPI RE

EXQUISITE LIFESTYLE OF ROYAL |

= Large Aparfments
m Broad Views from the Sundeck
m Variety of Amenities

= Landscape Garden

Office: 318 to 323, 3rd Floor, Laxmi Complex,
Old Mumbai - Pune Road, Chinchwad,

Pune 411019, E-mail: sales@Ismehetre.com
eheéve

g’l— Web: www.Ismehetre.com
Promoters & Builders 7] 90750968 50

PROJECT BY

‘REAL Properties’

Commercial
[Residential
Spaces
Near Appa

Balwant

Site: 688, Budhwar Peth, Near Prabhat Talkies, Pune 411002.
A Project by:

AKANIKSHA

Constructing Aspirations
E-mail: akankashabuilders@gmail.com

= 020 24222844/ 855

MahaRERA No. P52100004659 &
https://maharera.mahaonline.gov.in

Magazine DIGITAL -

https://realpropertiesemag.com
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Homing your Investment

Why not seek the best time to enter the property market?

Rakesh has just received news of his promotion. With
his wife Surekha back to work after their son Rajat is
now school going, Rakesh feels it is time to invest in a
home and is working on planning his finances and
timelines for inking a deal. Here are some aspects that
Rakesh is advised to consider before taking a decision.

Track price trends

Business channels and news are a good source of
market trends. Information from these sources can set
you in the correct direction. With possibilities of price
drops it may be worthwhile to just window shop for
now.

Know your finances

Besides the bank balance and other savings, update
on latest tax saving rules and loan benefits. This will

help setting budgets and getting a better understanding
of repayment capacity at your correct income. Rakesh
may consider a joint loan and property ownership with
his wife’s income to consider property size.

Credit rating based on previous repayments and
other factors decide your loan eligibility. Take a check
to know your loan eligibility. Remember there is scope
for negotiating a better deal on your loan too.

Seasonal changes

The real estate markets also have busy or lax
periods, in response to policy changes, festivals or
even the weather. Those who choose to venture out in
slow times are likely to be pampered buyers. It may be

well worth it to march to your own tune and bag a deal.
O

Parking space matters

How many times have we avoided a shop or restaurant, because parking is an issue? Any
commercial space needs to keep its visitors comfortable for access and parking first, business
come next. It follows that if you are looking at investing in a commerzone, check the access
by public transport and private parking first. The space and amenities will count only when
you, your staffand your customers find it easy to drive in smoothly. O
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m Prominent!SUPPLIERS

For;Builders¥CGonstruction]Companies’
For/Buildersy
JArchitects{etch

ARCHITECTURAL/ INDUSTRIAL/
MACHINERY MODEL MAKER

BHAGIRATH MODEL

Office: Bhagirath Niwas, Kalewadi Phata, Pimpri, Pune
411017.

@ 9850008310, 9021249037

E-mail: bhagirathmodels @yahoo.co.in

Web: www.architecturalmodel.co.in

ELECTRICAL

THAKUR SHROFF & ELECTRIC COMPANY
Office: Budhwar Peth, Pune 411002.

= 020 24458482/ 24458807/ 24459225, 66029782

@ 9850840960, 9225505520, 9850840963

E-mail: tshroff123@gmail.com, amitjthakur @gmail.com,
swapnil.thakur@gmail.com

Web: www.thakurshroff.in

CAR PARKING TENSILE STRUCTURE,
TENSILE STRUCTURE, RETRACTABLE
AWNINGS, FIX FRAME AWNING
(Manufacturers) BLINDS, AWNINGS,
AUTOMATION, ACCESSORIES

SHREE SERVICES

Office: A-d Towers, Karve Road, Kothrud, Pune 411038.

v 020 25394256

@ 9822976114, 8805027901

E-mail: admin@shreeblinds.com

Web: www.shreeblinds.com/ www.shreeawnings.com

CEMENT (WHOLESALE DEALER)

CHANGEDIYA CEMENTS

Office: Pune - Nagar Road, Wagholi, Pune 412207.
@ 9527125271, 9130125271

E-mail: changediya.enterprises @ gmail.com
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FRENCH DOORS & WINDOWS, FIRE
DOORS, ELECTRICAL DUCT DOORS
(MANUFACTURERS), POWDER COATING
WORK, CNC SHEARING & BENDING WORK

CRYSTAL INDUSTRIES AND BHAIRAWNATH
FABRICATION

Office: Opp. The Kalyani School, Manjari, Hadapsar, Pune
412307.

@ 9860478332, 9922985265

E-mail: bhairavnathfabrication007 @ gmail.com

GENERATORS SALE/RENT, SOLAR PROJECTS
(PV), CONTROL PANELS, OWC

AMNEY GENERATOR PVT. LTD.

(Authorised Dealer of Kirloskar Generators)

Office: 102, Ratnadeep Apts., Navi Peth, Pune 411030.
= 020 24539092 @ 9822500273

E-mail: sale@amneygenerator.com

Web: www.amneygenerator.com

GYPSUM POWDER & READY MIX PLASTER/
GYPSUM PLASTER

REAL MARKETING

Office: 62, New Timber Market, Pune 411042.
= 020 26455541/ 26350529

E-mail: realmarketing @live.in

KITCHEN SINKS - REGULAR/
HANDCRAFTED/ QUARTZ

SHRI NAVKAR METALS LTD.

Office: GIDC — Odhav, Ahmedabad 382415.
@ 7203051515

E-mail: kitchensink @ shrinavkar.com

Web: www.shrinavkar.com



LAMINATES/ FLOORING ETC.

MULJI MARKETING

Office: Plot No. 59, New Timber Market, Pune 411042.
= 020 26435831/ 26437831

E-mail: muljimarketing@gmail.com

SEWAGE TREATMENT PLANT, SWIMMING
POOL FILTRATION PLANT, REVERSE
OSMOSIS PLANT, WATER TREATMENT PLANT
ETC.

POLLUCON ENVIRO ENGINEERS PVT. LTD.
Office: Paras Business Center, Borivali East, Mumbai 66.
@ 9619313351, 9892104092

E-mail: polluconenviro2010@gmail.com

PRECAST PRODUCTS ( M60 GRADE
CONCRETE COVER BLOCKS)

SHREE PRECAST

Office: Pune - Nagar Road, Wagholi, Pune 412207.
@ 9527125271, 9130125271

E-mail: changediya.enterprises @ gmail.com

PRECAST CONCRETE ITEMS &
WATERPROOFING SERVICES.

PERFECT PRECASTING INDUSTRIES
(MANUFACTURERS OF PERFECT BRAND)
Office: ‘Krishnaditya’, 862 Sadashiv Peth, Pune 411030.
@ 8806662252, 9422306994

E-mail: perfectwaterproofing @ rediffmail.com

Web: http://www.perfectprecasting.in/

LIFTS/ELEVATORS MANUFACTURERS/
SUPPLIERS INSTALLATION/ AMC

OM SAI ELEVATORS CO.

Office: Giridhar Angan Society, Warje, Pune 411052.
W 9422062221, 9822280011

E-mail: omsaieng_rohidas @rediffmail.com

Web: www.omsaielevators.com

OUTDOOR PLAY EQUIPMENTS, GYM
EQUIPMENTS, SPORTS EQUIPMENTS, EPDM
RUBBER FLOORING, SPORTS FLOORING,
GARDEN BENCHES, DUSTBINS ETC.
(MANUFACTURERS)

YOGESHWARI PLAY EQUIPMENT SERVICES
Office 1: 1692, Sadashiv Peth, Tilak Road, Near S P
College, Pune 411030.

Office 2: Vidyavihar Colony, Talegaon Chakan Road,
Talegaon Dabhade, Pune 410506.

@ 7385855104, 8668384959,

E-mail: ypeservices111@gmail.com

STEEL TMT & STRUCTURAL, CEMENT, AAC
BLOCKS, BRICKS, SAND, METAL STONE,
GYPSUM, BINDING WIRE

YASHOM ENTERPRISES

Office: Office No. 213, Lane No. 2, Ganraj Market,
Market Yard, Opp. Union Bank, Pune 411037.

@ 9822054179, 7709111697

E-mail: yashoment@ gmail.com

Web: www.yashom.in

PRESTRESSED PRECAST COMPOUND WALL,
DECORATIVE BENCHES, DRAINAGE SYSTEM

PACIFIC PRECAST

Office: Manjari - Awhalwadi Road, Dist. Pune 412207.
@ 7709706663, 8788233919

E-mail: pacific_precast@yahoo.com

Web: www.pacificprecast.com




All that

1
Look beyond those glossy brochures, fast talking salespeople and sleek
presentations when selecting a builder. A huge advertisement budget does not
mean efficient project execution and delivery. See the advertisements, but select a
builder based on his completed projects, client feedback and his overall reputation

in the construction business. The time spent for this deep study should be taken as
a wise investment and should build a solid foundation for your decision. O

7{%& # &00/{1 [ 00%

The first visit to a property is often an emotional rather than a critical one. This is
especially true when you like the property at first sight. It is sensible to take a friend,
preferably an engineer on a second visit, which should target fault finding in the
structure and surroundings. When considering multiple options, take a note book or
recording fo note your thoughts onssite for repairs, renovationsetc. O
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Construction/Building Materials

& Other Products Testing Laboratories

In Pune/Maharashira

BHOOMI GEOSERVICES PVT. LTD. PUNE

(m Soil Investigation by taking Boreholes

m Standard Penetration Test m Light Penetration
Test m Plate Load Test m Pile Load Test

m Soil/Earth Resistivity Test m Trial Pits

m Geo-Hydrological Reports m Geo-Physical
Survey for Environmental Clearance » Soil and
Rock Laboratory Testing m Field CBR Test

m Pull Out Test m Topographical Survey

m Contour Survey u Line Survey etc.)

Regd. Office: Siddhivinayak Durvankur Housing Society,
Kale Padal Road, Sasane Nagar, Hadapsar, Pune - 28.
Lab: Plot No 121, Swami Vivekanand Co-Op Industrial
Estate Ltd., Handewadi Road, Hadapsar, Pune 411028.

@ +91 9822665063, 9545613613 = +91 9209199477
E-mail: bhoomigeotech @gmail.com,
bhoomi.technical @ gmail.com

Web: www.boomigeotech.com

CIVIL GEOTECH CONSOCIATES LLP

(Soil Investigation, All Construction Material
Testing Services Laboratory Test, Field Test and
Geotechnical Investigation Services m Rock
Anchoring m Geophysical Investigation (ERT)

m Non Destructive Test (NDT) m All Types of Pile
Load Test m Laboratory Test of Soil & Rock

m Land and Building Survey = Plate Load Test
(PLT) m Retrofitting & Strengthening)

LAB: S. No. 34, Ingale Industrial Estate, Zeal College
Road, Narhe, Pune 411041.

2 91 68812020/21/23 @ +91 9168652024

E-mail: info@civilgeotech.in/ civilgeotech2021 @ gmail.com
Web: www.civilgeotech.in

l’ .3, ‘q.."‘
KULKARNI LABORATORY & QUALITY
MANAGEMENT SERVICES PUNE
(A Leading NABL Accredited Testing
Laboratory In Maharashtra - For
Testing Of Building Materials & Allied Products
- m Cements m Paints m Fly Ash m Admixtures
m Wood m Rubbers m Textile Materials
m Tile Adhesives m Plastics m Lacquers &
Adhesives m Timber)
E-1 Omega Heritage, Chavan Baug, DSK Vishwa Road,
Dhayari, Pune 411044.
@ +91 9850982510, 9850469685, 9405746426,
9657859091, 9657057028

QUALCON ENGINEERING SOLUTIONS
(PUNE) PVT. LTD. / QUALCON
LABORATORIES PVT. LTD. / VASTUCHEM
PVT. LTD.

201, Samrudhi Apartments, Kothrud, Near Ekalavya
Polytechnic College, Pune 411038.

@ +91 9422320284, 9021923390, 9021523392
E-mail: avborge @ qualconsolutions.com,
rssoman @ qualconsolutions.com

Web: www.qualconsolutions.com

RADVOCKS LABORATORIES AND RND
CONSULTANCY (NABL ACCREDITATED
TESTING LAB IN PUNE)

(Testing of Building Materials, Metal & Non
Metal, Water, Waste Water, Food Products,
Beverages, Chemical, Biological, Cosmetics,
Ayurvedic, Agricultural Products etc. Project/
Product Consultancy, Air Monitoring/Testing,
Environmental Consultancy )

LAB: Shop No. 1, V 18, Indira Shankar Nagari, Near Rahul
Towers, Paud Road, Kothrud, Pune 411038.

@ +91 8329115700

Web: www.radvocks.in
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competitive

Establish yourself in the market with these strategies

It is only the most unique that have no
competition in the market when they
start up, and even then they have to have
a clear strategy to establish themselves.
Remember the innovative moves of
Rocket Singh: Salesman of the year? He
spotted the loopholes in the
competition’s service and went about
fixing those when he made his business
plan. Let’s see where you can do the
same as a small and new company on it’s
growth path.

Customer Care

This is not just a new fad, the service you
offer your customers will

1) get return business
2) getrecommendations and

3) build your reputation in the market.
Responding to mails, phone calls is a
necessity of great customer care and
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company success.
Be Contactable

It is the age of communication
technology, get used to being contacted
at odd hours. The response can be sent in
reasonable time. What the customer
counts on thathe is being attended to.

A Little Here And There

A key to success is listening and giving
your customer his due importance. A
little price cut, delayed payment, some
useful tips and special attention are the
elements that compound a long term
relation. Develop the foresight and build
relations not just a money counting
machine.

Treat the great service, value
additions, special attention as
investments in laying a strong business
development foundation to build your
competitive strengths. O



SWIMMING POOL

Maharashtra Prominent Construction
Companies/Contractors/Equipments Suppliers.

AQUASHARK POOLS & SPAS

(Hot Tubs, Fibreglass Pools, Heat Pumps)
Office: Moi Road, Moshi - Chakan Road, Pune 410501.
@ 9765376667 E-mail: info@aquashark.in

Web: www.platinumspas.co.uk, www.aquashark.in,
www.superiorwellness.co.uk

BLUE STAR POOL'S & SPA

(Swimming Pool Contractor, FRP Swimming
Pool, Turnkey Project, Water Park Contractor,
Jacuzzi & Fountains, Swimming Pool repair,
Swimming Pool accessories, Customised
Filtration for Pool, Swimming Pool Tiles)

Office: Sinhgad Road, Khadakwasla, Pune 411034.
2= 8983013639 @ 9860877659, 9881666175
E-mail: bluestarpools9spa@gmail.com

Web: www.bluestarpoolsandspa.co.in

SFA INFRA

(consultation For Construction Of Swimming
Pool And Spas)

Office: Deccan Gymkhana, Pune 411004.

@ 77680990991

CRYSTAL SWIMMING POOLS INDIA PVT. LTD.

(Swimming Pool Turnkey Project, All Swimming
Pool Filtration Plant, Equipment and
Accessories, Manufacturing of Readymade
Swimming Pool, Competition equipment,
Manufacturing of Glass Mosaic Tiles, Steam,
Sauna, Jacuzzi)

Office: Sr. No. 10/1/1, Shop No. 3 & 4, Near Kailash
Jeevan Factory, Dhayari, Pune 411041.

*Pune, Mumbai, Nashik, Kolhapur, Alibaug, Udaipur, Goa.
@ 9552526371, 9850997486

E-mail: info@crystalpool.in Web: www.crystalpool.in

TOTAL POOL SOLUTION

(Concept & Design, Turnkey Project,
Professional Consultation, Consultation of Pool
in Ferrocrete/Concrete with advance
Waterproofing, Swimming Pools & Spas, Steam
& Sauna, Waterfall & Fountains, Supply of
Imported Pool Equipment & Accessories,
Annual Maintenance Services)

Office: B-205, Somnath Building, Raykar Mala, Dhayari,
Pune 411041.

@ 9370168911, 8010772183

E-mail: poolsolution247 @ gmail.com
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Realities
of Real Estate:
New Agent Survival

Becoming a real estate agent can be
a rewarding career. A lot of people
consider becoming a real estate
agent, do so asthey think it's easy
money. Nothing could be further
from the truth. If this is the
approach, one needs to sit down
and familiarize with the industry. It
is imperative to be armed with
information and knowledge about
what it takes to break into this field
and what the work conditions are.

Becoming a real estate agent

means being licensed to work as
one. If one can proactively identify
what it really takes to survive in real
estate, half'the battle is won.

Some simple survival strategies
can ensure real smooth sailing.

First, it is a wise thing to
understand selling, and the nature
of sales. One needs to take a reality
check. Itis surely not a magic show,
and there are no quick fixes! It
really is all about acquiring sales
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skills that work! Much of the
success comes from acquiring
skills that assist in selling, and
building a successful dialogue so
that one can be relatively successful
and comfortable in handling
objections. Even if more leads are
generated, skills are required to
effectively close them. Those skills
cannot be bought! They must be
acquired through experience,
learning and research. So here are a
few thoughts worth sharing from



one needs to understand

Although there is some

as a real estate agent,

flexibility working

that one needs to be
available 24 x 7.

For no one knows

when the customer calls.

the veterans of the fraternity.

RECOMMENDATIONS

» Discuss the importance of
dialogue scripts

s Identify potential areas of
daily lives that may generate real
business

» Study and research the market
thoroughly. Learn about the
different types of homes available
and the features that are most
popular among home buyers. If you
take the time to educate yourself
you will have a better chance of
succeeding in the industry

s Learn how to handle
objections of buyers and sellers

s For closing a deal it is
necessary to be equipped with
competitive information, market
dynamics and trends

= Discuss how to build a
business that generates leads and
repeat business

» Understand the importance of
niche marketing

= Make sure to listen to your
customers. If you make the
transaction smooth and as easy as
possible then you will likely gain
more new business as well. Be
patient and take the time to learn
about the communities you will be
working

= Borrow education materials
from library and other sources to
update your skills

» Discuss openly what works,
and what will not work

Another important survival tip is
that you need to be a people‘s
person. It is just not being able to
make customers happy. One has to
deal with a wide group of
individuals ranging from agents,
sellers, buyer, title companies,
attorneys, insurance companies,
banks, ergo people skills is
mandatory for this trade.

Although there is some
flexibility working as a real estate
agent, one needs to understand that
one needs to be available 24 x 7. For

no one knows when the customer
calls.

Good news is that real estate
companies are always looking for
new agents. This is because there is
a high turnover rate among new
agents. The challenge is to sustain
and stay. It surely takes time to
build up clientele and this also
depends on how one promotes
oneself.

Real Estate may be one of the
most interesting rewarding, and
lucrative careers available. Basic
understanding of the techniques of
the trade, lot of common sense,
professional approach and
dedication will inevitably help the
budding real estate agents survive
and sail through. O
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Working in the real estate
business needs time and
persistence — both may translate
into money being non-
productively spent. Team Real
Properties puts together a check
list to maximize your returns as
you save.

Be professional

Making an impression and
dealing with clients efficiently and
professionally is a great way to
get free word-of-mouth
advertisement for you.

Make your presence
felt

Just because you are into real
estate, more so as a freelancer,
does not mean you cut the rest of
your interests off. Writing,
blogging, interacting in social
forums, or volunteering for a
cause builds networks and makes
your name known for free.

Revamp your
communications

All plans on your landline, cell
phone or internet don’t have to be
high end. While 3G services
sound exciting, maybe accessing
your mail or video chatting on
your desktop may be cheaper and
more satisfactory. A basic website
rather than an elaborate one is also
a good idea.

Share what you can

Office space, gadgets like
printers can be shared. Hiring an
office may mean a lower
investment, so your principal
amount stays in the bank and
earns interest. As you grow a
purchase may be a wiser option.

Get your data
organized

While you are doing this save
on paper. Computers offer
convenient ways to maintain your
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listings, categorize them and carry
required information as you move
around. The time saved allows
you to follow up on customers and
your hobbies too.

If the scale your business is
such, consider getting in a real
estate software that guides you
through follow ups that will build
your reputation in the market.

Operating in the real estate
sector works the same way as any
other business. It is worthwhile to
catch up on technology like
computers, treat each deal like a
project management challenge and
offer standard customer care. All
together there will be savings and
growing bank balances. #



Finding the perfect rented home
can be difficult at the best of
times; especially when you belong
to the category of pet owners.
House-hunting in such a case can
be complete struggle. After all,
not all landlords are open to the
idea of taking on tenants with
pets, fearing that they will damage
the furniture. So how do you go
about finding a home where your
pet will be welcome? Here are
some tips.

m Give yourself plenty of time
to look for a property, and be
prepared to move fast if you find a
place where your pet is equally
accepted.

m [Look for landlords who are
pet friendly.

B The best thing to do is to be
honest about the fact that you
have a pet. Tell the landlord that

you have a pet before starting the
deal. Do not hide the fact as later
when they come to know about
the pet, it might create
complications.

m Ask if you can introduce
your dog to the landlord. Once
they see how well-behaved it is,
even a landlord who has said 'no'
to pets just for an easy life may
come to reconsider.

®m House-training is a must and
obedience-training, for dogs, is an
added bonus. Make sure that fleas
and ticks are under control, and let
a prospective landlord know about
all of it.

® The more they feel you are a
conscientious pet-owner, who
takes their concerns seriously, the
more likely they are to agree to let
to you in.

® Probably you can make a

es

outs

written agreement with the
landlord that covers every
precaution that you would take in
the house.

m Landlords, with less
emotional investment in their
property can sometimes be more
open to pets indoors.

m Again, money plays a vital
role. If the tenant can offer some
extra money for the damage that
might be done, it’s not very
difficult to convince the landlord.

m Expect to pay a higher
deposit - and be prepared to offer
to do so, if you sense reluctance
on the landlord's part. O
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Are you serious about
selling your house? If
yes, then work on
keeping away some
buyer repellants when
showing your
property.

PETS

Even animal lovers
are likely to be put off
by your pets
interfering with the
house visit. Arrange
for your pets to be
kept away from the
property. Locking
them in some room
means that area isn’t
available for the
visitors, so that isn’t
the answer.

WALLS

Clear walls, just
short of being bare
allow the imagination

repellants

of the buyer to work
freely. Consider
removing heavy
design wallpaper,
personal images and
decorations. A light
coat of paint helps --
not over existing
wallpaper, please.

BATHROOMS

These private areas
will be opened to
public viewing when
you put up your
property for sale.
Repair and scrub them
shiny clean before you
do that. Dirty unkempt
bathrooms are a major
cause for rejecting a
property. O
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House
Flipping

House flipping involves buying a home,
improving it, and then selling it again,
presumably for a profit. For example, a
flipper buys a resale house that requires
lots of repairs at a reasonable rate. He
makes some cosmetic changes, before
putting it back on the market, at a much
higher price. In some cases, the flipper
can make changes using the latest
branded products to command a higher
price.

House flipping is a big trend in real
estate. With a little hard work and some
guidance from experts, house flipping
can be a good way to invest in real estate.
For those who are not risk-adverse and
have a good eye for a home's potential,
house flipping can be a lucrative
moneymaking venture. However, it isn't
for everyone, nor is it for every market.
Any old house won't do for house
flipping. Just because a house is in
dilapidated condition and priced low,
does not necessarily mean that it is prime
forflipping. o



Who wouldn’t love to
live like royalty in a
luxurious palace and all
the trappings! In reality
affording a palace, from
purchase to
maintenance, brings us to
auseable home and leave
palaces for a special
vacation break.

That done there is still
need to align your
parameters to balance
your requirements and
finances. Here is a
checklist guideline.

MONEY FIRST

Take a deep review
then set a budget. Include
renovations, moving and
overhead costs.

LOCATION

Is the address your
topmost priority or
managing commutes to
school and office more
critical?

Dream big, live practical

Being ambitious is always good but also face ground reality for home shopping

Most of us would
want some basics like
daily shopping and
medical help in the
vicinity.

IN AND AROUND

The size and type of
the house, number of
rooms or bathrooms, a
garden patch or gated
community are some
elements you must
include in your list of
requirements. Any
particular requirement
like, physically
challenged access, pet
friendly society, or
separate office/servant
room? Add that too.

Type of fitments, an
old property or only
brand new will do are
also important.

Prioritize as must
have or nice to have to
help finalizing. O
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Selling one's house can be cumbersome and stressful.
What is worse is that in spite of indefatigable efforts,
things might not fall into place easily.

Here are some handy tips which can ease the
dreaded process of selling a home and enable you to
crack adeal easily.

KEEP CALM

It is crucial to keep your cool. Avoid getting over
enthusiastic and desperate, as this may directly affect
the sale. Buyers can see through overtly expressive
emotions and this might bring down the price of your
home. Hence, it is extremely important to relax and act
like a professional while interacting with a buyer or an
agent.

TARGET THE RIGHT BUYERS

This is an important factor to be kept in mind, since
it will save you both time and energy. In case your
house is meant for a small family, it is futile to invite
prospects/buyers with a large family, who are looking

30 | REAL PROPERTIES | July 2024 | www.realpropertiesCmag.com

grassnaEgyy

AVOIDING
MISTAKES
SELLERS
MAKE

for a big house. Distinguishing between realistic
potential buyers, from mere Sunday afternoon lookers,
is also essential. It is equally imperative to get pertinent
information like the purchasing power of the buyer. In
case you have employed an agent, it is best to ask him
to do the homework for you.

WORK ON THE FIRST IMPRESSION

Buyers look for homes, not houses. Owners who
fail to make any necessary repairs, who fail to touch up
the paint and landscaping, and fail to maintain the
premises chase buyers away as rapidly as the agents
bring them in. When you are preparing a house for
sale, it is critical to understand the significance of first
impression. It is estimated that more than half of all
houses are sold before the buyers even get out of their
cars.

ADD CURB APPEAL

Stand outside your house, and take a realistic 'fresh
look' and ask yourself what can be done to improve the




Selling property is definitely
a lengthy and a tedious process,
but if some basic guidelines are
followed and common mistakes

avoided, the going can certain
be made EASY!

'curb appeal'. This can make a huge difference in your
final sale price. Remember that a prospective buyer
would probably like to see a perfect home from top to
bottom, inside and outside.

TRY SOME OF THE FOLLOWING TIPS TO
IMPROVE THE CHANCES OF QUICK SALE OF
YOURHOME:

Start by ruthlessly getting rid of the junk you've
accumulated.

Paint the house ifpossible.

Clean windows and window coverings.

Ensure that the ceilings, corners, roof etc are clean
and free from dust and cobwebs.

Focus on the kitchen and the master bedroom.
Create a sense of spaciousness in the master bedroom.
Remember to clear counters and de-clutter cupboards
inthe kitchens.

PRE-SALE PREPARATIONS

RESEARCH

Undertake research and keep yourself abreast of the
developments in the market. Find out the prevailing
rates of properties, how quickly are they selling and
how they compare with yours. Conduct surveys and fix
a price for your property accordingly. Ensure that your
property is neither under-priced nor over-priced but is
at par with the prevailing market rates.

INFORMATION

Information is knowledge and knowledge is money.
It is mandatory to know the details of one's own
property. room size, neighbors, local amenities, water
timings, transportation etc are crucial information you
should keep yourselfarmed with.

PERFECT PRICING

Value for money is fine, but it should be in
alignment with the market rates. It is a known fact that
the right price sells a house faster than any other factor.
If your house is not priced competitively, people
looking in your price range will reject your house in
favor of other, larger homes at the same price.

Overpriced houses scare away potential buyers who
think they can't even afford to look. All this will result
in delaying the sale, which may subsequently lead you
to sell below the market rates.

RIGHT LANGUAGE

It is advisable to consult a property professional
who is well versed with the market trends and the
fundamentals of the trade; most importantly, he must
be able to speak the language like a professional.

CHOICE OF AGENT

The sale of your home could well be the most
important financial transaction that you have ever been
involved with. The person you select can make it a
satisfying and profitable activity, or a terrible
experience. Remember it's your home and your
money; so choosing an agent based on convenience
rather than experience, may be detrimental. A skilled
and knowledgeable agent should be able to explain
exactly why your home needs to be priced at a certain
level. He might also recommend changes that will
improve the saleability of your home, effectively
increasing the price or decreasing the length of the sale
process.

TAKE YOUR BOXING GLOVES OFF

It is harmful to enter into negotiations with your
boxing gloves on. The approach should be professional
and in a positive frame of mind.

DONTHIDE

Another integral aspect while home selling is to be
up-front and disclose problems (if any) to your estate
agent. They will be discovered anyway; so to avoid
confusions after a sale, it is best to discuss the same
with the agent beforehand.

Selling property is definitely a lengthy and a tedious
process, but if some basic guidelines are followed and

common mistakes avoided, the GOING can certain be
made EASY! 0O
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Malls are becoming the popular hangout zone

Living in the cities today often means tight
schedules, long commutes and higher expenses. A
good emerging solution that combines the family
requirements of essential shopping and
entertainment is a visit to the nearest shopping mall.
Letus see how it works.

Bargain Offers

Many malls have large format retail stores that
offer bargains on household essentials like
groceries. Factory outlets and multi brand options
offer multiple choices and allow shoppers to shop
within their budget.

Childcare

Malls offer play areas and toy shops to keep
children busy, while one or both parents take their
time with shopping and relaxing. Book stores are
another place where families can spend quality time
browsing the shelves.
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Combined Fun

Families seek affordable fun in game lounges,
weekend events like bands and fun activities
organized in malls. In India, multi screen cinemas
are a major attraction to visit amall. Food courts and
in some malls, the choice of sit down dining options,
is the perfect way to eat heartily after a shopping
exercise.

Specialty Offerings

For the focused item shopper, there are specialty
malls like Phoenix in Viman nagar or Seasons in
Hadapsar with several outlets under one roof.

Malls are then offering the convenience of
shopping a variety of items and brands all under one
roof. With the children and youngsters adequately
catered for their entertainment, it becomes all the
more convenient to drive into your favorite mall
complex. O




Yo PACIFIC PRECAST ol Gooteat

An 1SO 9001:2015 Certified Co. Cansociates LLP « A Vision to Clear Solution *
' Manufacturers of Prestressed Precast Compound Wall,

Decorative Benches & Drainage System
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SOIL INVESTIGATION

We are providing all construction material Testing
Services Laboratory Test, Field Test and Geotechnical
Investigation Services

v Geotechnical Investigation ¥ Rock Anchoring
v Geophysical Investigation(ERT) ¥ Non Destructive Test (NDT)
v All Type Of Pile Load Test. v Laboratory Test of Soil & Rock

v Land And Building Survey v Plate Load Test (PLT)
v Retrofitting & Strengthening

Works: Gat No. 298, Behind Indian Oil Petrol Pump,

Manjari - Awhalwadi Road, Village Manjari (Khurd), Tal. Havel,
Dist. Pune 412207. (Maharashtra). @ +91 7709706663, 8788233919
E-mail: pacific_precast@yahoo.com
Web: www.pacificprecast.com

® Sr.no.34, Ingale Industrial Estate, Zeal College Rd.
Behinde Keshav Rukmini Complex, Narhe, Pune 411041
£ - ®9168812020/21/23 | 9168652024
‘E © Info@civilgeotech.in / civilgeotech202 1 @gmail.com
*'lnii © www.civilgeotech.in

g\l“_aﬂg b,

/ b/ | “FIRE PUMPS . A

@ www.lubipumps.com
EXZ6821

Passion for Pumps ,

Energies water, optimize energy
Pumps, Motors & Gear Box

Considering
safety LUBI Offers
Fire Pumps
which are UL/FM
approved that

ensures double
Ve;:'::eczlil J&L’Ze safety to the

. _— Vertical Turbine remises as well as
Authorised Distributor Fire Pumps p

AqllaPower SYStems life of human.

Survey No. 15/3/2-A, Plot No. 2, Opp Pandurang Hight Lane, @ 9146560476, 9766828439
Near Sawali Dhaba, Nanded, Tal. Haveli, Pune 411041. E-mail: sales.aps11@gmail.com

Multi stage Multi outlet
Fire Pumps Jockey Pumps
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A few ftricks for getting the house

ready for showing at short notice

The phone rings on a relaxed morning and to your surprise
itis your agent asking to bring in a client to show the house.
Damp those alarm bells, here are some quick fix solutions
from the front door to the toilet.

o Keep the approach free of clutter.

o Open all drapes to allow natural light but keep untidy
views covered.

o Switch off or turn down the television or music.
o Clear the kitchen, specially the sink and garbage.

o Stow away bedroom clutter under the bed. The visitor
may like to open the wardrobes or built in storage.

o Dry toilets and lower the toilet lids.

o Prepare to use the time to take the family shopping or a
quick snack.

o Spray lightroom freshener and youaredone. O
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BUSINESS,
NOT FRIENDSHIP

As a seller, guard your interests

You are putting up your house for sale.
The first thought maybe to go back to the
realtor who helped you buy the house in
the beginning. People have often been
disappointed in this scenario. The same
person, who sang praises of the house, is
now likely to undervalue the property by
pointing out faults. The truth is it is
business for him, not friendship.

Sell fast, get the money, move
on....that is his mantra. And
underpricing is a great tool for an agent’s
success. Fast tracking sales moves stock,
builds reputation and puts cash in the
wallet

-- The broker’s wallet, not necessarily
yours.

As a seller, be cautious that your
property is not undervalued, just so that it
is sold fast. Be prepared to negotiate the
best price that keeps up with market
trends. Take time to update on area
prices, do up your house for presentation
and carry out initial talks with a few
agencies, before you put up the sale
notice. Keep the price tag right, allowing
for minor negotiability in case you do get
a definite reasonable offer, never mind
theagent. O
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As a buyer you are looking at
acquiring a property at the best
price. Don't hesitate to offer below
the asking price. The important
thing is to be polite and
businesslike. Ensure you are aware
of the market scene in the area so
you can make an acceptable low
offer and you have nothing to fear.
Made early as the property is put
up in the market may even get you
the first bidder advantage. Your bid
gets registered, when there were
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no others. Deal with the possible
rejection with courtesy and you
may still expect a call back from the
seller. Just your composure and
professionalism may see you
winning over higher bidders.
Newbies may consider making
low ball offers hurting the seller’s
sentiments and hesitate to do so,
but experienced realtors have
gambled and won through
professional behavior. O

It feels like home

The area in which you live in is a major factor to
make you feel at home. Just entering the locality and
your regular haunts and comfort zones make you
think “It feels like home!”

With this in mind, remember to study the
neighborhood well before buying a property. Is it
safe? Does it have facilities like shopping and

schooling? Are you likely to find likeminded people
of your status in the vicinity? If you are a cultural
buff, is there enough going on in the area? Answers
to these questions will add value to your property and
lifestyle, as time goes by. O
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Residential & Commercial
Projects In Pune

DHANORI/ LOHEGAON

GOODWILL METROPOLIS EAST

Site: Prime Porwal Road, Dhanori.

Type: 2 & 3 BHK Joyful Homes

Project by: Choice Group & Krishna Group
CALL: 8378824000

MAHA RERA No.: P52100033839

KHARADI

UTHVILLE

Site: Near World Trade Centre,
Kharadi, Pune 411014.

Type: 2 & 3 BHK Flats

Project by: Navalakha Group

@ 8805987271

MAHA RERA No.: P52100030680
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GHOLE ROAD

SAHAVIHAR Site: Ghole Road
Type: Spacious 2 & 4 BHK Flats

Project by: Navalakha Group
@ 8805987271

PIMPLE SAUDAGAR

SNEH MITHILA

Type: Nearing Possession 2 BHK Flats
Site: Near Hotel Swaraj Garden, Pimple
Saudagar, Pune 411027.

Project by: Townscape

@ 8308138300

MAHA RERA No.: P52100032336



5B Nearing Possession Poa b:
= 2 BHK Flats - RERA Carpet 800 sq.ft.

éN E H @ Pimple Saudagar, Pune. o~ 400

ml | ” H Site Address: Sr. No. 28, Near Hotel Swaraj Garden, Pimple Saudagar, Pune 411027. o vty & Tamspeecy

e " . . . . . ice: Vishnu Darshan,

o ot E-mail: marketing@townscapeindia.com Web: www.marketing@townscapeindia.com F C Road, Pune 411016,
Our Construction Quality is always Super-Duper Extremely Good !!!Excellent !!! &2 8308138300]

MahaRERA No. | © |
P52100032336 § |

www.maharera.mahaonline.gov.in

ERANDWANE KESHAV NAGAR, MUNDHWA
BHARATSHREE GOODWILL VERVE
Site: Near Karnataka High School, Site: Keshavnagar, Mundhwa
Erandwane. Type: 2 & 3 BHK Premium Homes
Type: Ready Possession 1, 2, 3 & 4 BHK Project by: Choice Group
Flats CALL: 8378824000
Project by: Navalakha Group MAHA RERA No.: P52100046076
@ 8805987271
QUE 914
KATRAJ, RAJAS SOCIETY Site: Keshav Nagar, Mundhwa.
Type: 2, 3 & 4 BHK Lifestyle Homes
7TH HEAVEN Project by: Choice Group
Site: Rajas Society, Katraj, Pune. CALL: 8378824000
Type: Ultra Spacious Premium 3 BHK MAHA RERA No.: Phase-1
Project by: Swapnpurti Associates & P52100046034, Phase-2 P52100051858

Vishwakarma Builders
@ 9823666040, 8788822761
MAHA RERA No.: P52100047929

UTHVILLE @ Kharadi, Pune 411014.
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KONDHWA, NEAR ISKCON
(COMMERCIAL)

KRISHNA KAPITAL

Site: Kondhwa, Near ISKCON, Pune
411048. Type: Commercial Spaces
Project by: Navalakha Group

@ 8805987271

MAHA RERA No.: P52100002193

RASTA PETH (COMMERCIAL)

KANAKMANGALA KAUSTUBH

Site: 608/610 Rasta Peth, Pune 411011.

Type: Shops

Project by: Kanakmangala Associates
@ 9371479729, 9370479729
MAHA RERA No.: P52100025680
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KOREGAON PARK

AURETA

Site: North Main Road, Koregaon Park,
Pune.

Type: 3 & 3.5 BHK Finest Homes
Project by: Shroff’s & Choice Group
CALL: 8378824000

MAHA RERA No.: P52100030375

PUNAWALE (COMMERCIAL)

SAl MILLENIUM

Site: Highway Touch, Punawale, Pune
411033.

Type: Business, Shopping, Retail Spaces,
Dine-in, Roof Top Restaurant

Project by: WADHWANI CONSTRUCTION
@ 9922377999, 9881123131
MAHA RERA No.: P52100024710



RAVET/ KIWALE

OM MANGALAM CHAITANYA @ Kiwale Campus.

LAXMI EMPIRE

Site: Near
Chandrabhaga Corner,
Ravet, Pune 412101.
Type: 1, 2, 3 BHK
Apartments

Project by: M/s. L S
Mehetre Promoters &

Builders
@ 9075096850
MAHA RERA No.:

P52100047887
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OM MANGALAM

DISHA
Site: Kiwale Campus,

Pune.
Type: 2 & 3 BHK Genuine

Homes
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Project by: Wadhwani BUDHWAR PETH, NEAR APPA
Constructions BALWANT CHOWK (ABC)
@ 9130021475, 8956646236
MAHA RERA No.: P52100048442 AKANKSHA SANSKRUTI

Site: 688, Budhwar Peth, Near Prabhat
OM MANGALAM CHAITANYA Talkies, Pune 411002.
Site: Kiwale Campus, Pune. Type: Commercial/Residential Spaces
Type: 1& 2 BHK Homes Project by: Akanksha
Project by: Wadhwani Constructions Group @ 020 24222844/ 855
@ 9130021475, 8956646236 MAHA RERA No.: P52100004659

MAHA RERA No.: P52100031241
DAPOLI, DIST. RATNAGIRI.

VIMAN NAGAR (COMMERCIAL)

S. R. CITY
NYATI EMPRESS Site: At Village Shirshinge, Post.
Site: Viman Nagar, Pune. Vakawali, Tal. Dapoli, Dist. Ratnagiri.
Type: Boutique Offices, Retail & Type: Fully Furnished
Restaurant Spaces 1, 1.5, 2 & 3 BHK Row Houses
Project by: Nyati Group, Shroff's & @ 7399739907, 7399739908
Choice Group @ 9441124000 MAHA RERA No.: P52800034260

MAHA RERA No.: P52100022492
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co NTENT c RE ATO R ON A MISS'ON Meet Shivam Firewala, an emerging name in the field of Fire & Safety using Social Media to
* Influence people by creating Explanatory, Educational, Promotional & Informative Videos
BRING FIRE SAFETY INTO LIMELIGHT. onFire Fighting and using Social Media Platform Instagram to aware Masses.
Shivam is working with an objective to connect Fire Safety & Security Professionals such
LRGN ELIGL Tl as Consultants, Manufacturers, Service Providers, Senior Officials, Dealers & Distributors
LU RGN CCTUUR  with right segment of people which may help them to grow their Reputation, Relation and
. Business in Market. In case any Firefighting Professionals, Manufacturers or Distributors
@fire_champs looking for brand promotions may connect him at shivamfirewala@gmail.com

All Under One Roof

Celebrating 56 Years! - Trusted Service www.thakurshroff.com

THAKUR SHROFF & ELECTRIC COMPANY (Government & Industrial Suppliers)
475 Budhwar Peth, Near Pasodya Vithoba Mandir, Pune 411002. ‘& 020 24459225, 24454527, 24458867, 66029520, 24458482 @ J. D. Thakur 9371002437
E-mail: tshroff123@gmail.com, swapnil.thakur@gmail.com, amitjthakur@gmail.com Swapnil @ 9850840960, Rohan @ 9011000090, Amit @ 9225514690
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u Instrumentation
Cables Rubber Mafts Tay  |Lamps & luminaires | Solution

Performance Drivers
of Gypsum Plaster
= Direct application
on bricks
= Crack Free
= No curing
= Light weight
= High productivity
= Time saving
= Line & level
with smooth finish . . .
= Low Install finish ~ For More Details Contact: D, Shantilal Gandhi, Real Marketing

price 62, New Timber Market, Pune 411042. Tel.: 020 26455541, 26446416 Telefax: 020 26458251 E-mail: realmarketing@live.in
Maruti S. Mali ) = 020 24365148
@ © 9822218577
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Office: Shop No. 25, 26, 27, Punnyai Complex, S. No. 20/1, (i)' 7028] ]0] ] 8

Balaji Nagar, Pune 411043. E-mail : shivamengineers @shivamgroups.in,
msmali.pune @gmail.com, shivam.engineers @rediffmail.com

Pune @ 9130088577 Kolhapur @& 9552530977 Satara @ 7720078577
Hinjewadi @ 9552578577 Akurdi @& 8378979577
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(AG) AMNEY GENERATOR
NS
e PVT. LTD.

AMNEY GENERATOR

Authorized Dealer of
KIRLOSKAR GENERATORS

NEW KIRLOSKAR GENERATORS
GENERATOR ON RENT
SOLAR PROJECTS (PV)

CONTROL PANELS
owc

POWER RANGE- 2.5KVA-1500KVA

O 020-24539092 © sale@amneygenerator.com
9822500273 @ www.amneygenerator.com

‘Flat No 102 Ratnadeep Apartment, 180, Lal Bahadur Shastri Rd, Navi
Peth, Pune, Maharashtra 411030

To Advertise
In ‘REAL Properties’
Magazine CALL
© 4917028110118

+ Flyover and Bridge Model etc.

k’rloskar

' Shree Ganesh !!
VASTU FENGSHUI CONSULTANT
ANAND SONI

CLASSES | CONSULTATION | BOOKS
www.anandsoni.com

+91 9822 660231
Since 1990

VERified

203, Keshavnagar, Mundhawa,

BHAGIRATH MODELIT

Architectural & Industrial Model
+ 3D View ¢ 3D Printing Prototype ¢ All types of Industrial Models ¢ IT Park
+ Mall/Multiplex ¢ Factory ¢ All types of Miniatures ¢ Temple ¢ Township
¢+ Educational * Government ¢ Interior ¢ Residential/Commercial

Address: S. No. 33/2A, Bhagirath Niwas, Kalewadi Phata, Pimpri, Pune 411017.
E-mail: bhagirathmodels @ yahoo.co.in Web: www.architecturalmodel.co.in

E
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VERiShield

Gas Leak Detector

LPG Gas LeaK Detector

Specifications:

-Power Supply: 230VAC 50-60Hz
-Consumption: less than 3 watt
-Sensing Distance: 1-3 mtrs
-Sensor life: 2-3 years

Manufacturers of Fire Alarm Control Panels,
Public Address Systems, Gas Leak Detectors,
Talkback Systems, etc.

Qo = -

Pune-411038 INDIA verifiedelectro@gmail.com  8793380668/9511707296

@ +91 9850008310
© +91 9021249037
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Ramesh Pandit: “My huilder is

“A good builder is number one, as he
one who is there for has provided me
you all the time. He with my dream
should be willing to home that too

listen to you and
address and solve all
your house-related
problems.”

Dilip Kulkarni:

“My builder should
provide me a house,
which is comfortable and
embraces all basic
amenities. It is perfectly
all right, if he does not
offer all the luxurious
amenities. The fact is we
do not need the most
luxurious amenities, but
basic ones are a must.”

within my hudget,”
says Mahesh.

Anand Kumar:
“My builder should
be able to
understand my
needs and

requirements. He
should be
approachable at the
same time.”

lder

Mahesh visited his friend’s new house and
liked it so much that he could not resist but
ask about the builder.

His friend responded, “My builder makes
one of the finest houses |'ve ever seen;
that too, well within budgets.”

We all, at some point of time, have faced similar
circumstances and come home comprehending the
thought of “My builder”. Very often we hear people
refer to ‘My builder’. Sometimes, when they reveal the
builder’s name, we realize we know this builder. The
question that interests us is, what did the builder do for
the person to become ‘“his builder”? Let us try
understanding this relationship.

The term ‘my builder’ signifies a relation between a
builder and you, the relationship that is based on trust
and satisfaction. More importantly what made you

42 | REAL PROPERTIES | July 2024 | www.realproperties€mag.com

choose your builder over others? In today’s market,
where the competition is cut-throat, almost every
builder wants to replicate the model of the successful
one. In such a situation, what makes you select your
builder over others? The answer is very obvious. It is
the fulfillment of requirement and needs. The builder
who understands your requirements and satisfies your
needs is the one you call ‘my builder’.

Lots of builders offer several world-class amentities.
The list sometimes becomes very long and glittery.
There are people who have preferences for these



Arun Rathi:

"| want my builder to provide
me with a house, which has
strong and quality
construction. His quality
assurance should not come
from the certificate alone, hut
from his work too.”

amenities. The swimming pool, the club house,
landscape gardens and many others certainly make life
a flushed saunter. However, these amenities are not
demanded by everyone and many can do without them.
Leaving the petite bouquets of elite, a middle-class
buyer does not consider such amenities, while buying a
house. Including world-class amenities in the project
makes some builders gain an edge over others.

Another aspect that is taken into consideration is the
authorized certificate of the builder. Some builders
have authorized certificates, like the ISO certificates,
that symbolize a mark of trust and quality. Although a
vital feature, it is not insisted by all. Many buyers do
not consider this aspect while buying a property.

Leading the race of builders is another parameter
that some buyers die for. When a builder labeled
‘number one’ in the market, the prospects of his
property getting sold faster are high. However, the
observation proves to be contradictory. The name and
the position are significant, but not the only criteria to
sell the house.

There’s however, one indispensable aspect for
selecting a builder that overrides other factors such as
amenities, authorization certificate, brand name,
position, etc. It is the customer-friendly nature of the
builder. People feel comfortable to consider a deal with
a builder who is approachable and available for
discussion. On part of the builder, one should always
study the market and the customer he is catering to.
When people in a particular area are looking for
budget flats, there would be no point in making

Nisha Roy:

“1 would prefer my
builder to be someone
who | know. Even if not

personally, | should

know him through a
close source. This will
help me trust him better,
build healthy relations
and talk what’s in my
heart with him.”

luxurious apartments. In this case, no brand name,
position or amenities offered will help the luxurious
apartment to sell. On the other hand, a builder who
understands the necessities and prerequisites of his
customers and provides them housing accordingly,
will be able to sell his project much faster although he
might not have a brand name or position. It is this
element of understanding the buyers and their
preconditions, which sets a builder apart from others.

The journey from being just a builder, to be known
as ‘my builder’ is not very long, or complicated. One
has to simply empathize with his customer and be in his
boots to look at a project from the customer’s point of
view. If you were at their position, would you buy the
property? Is there any firm reason to pick this house
and not the other one by another builder? Also, a
builder should be very clear on what type of patrons he
is aiming at. The clear understanding of this will help
him design the project accordingly. A quick market
survey is a good option too. Constant communication
with people comes in handy most of the times.

To sum up everything, all that we like to say is, “to
bridge the gap between being a “builder” and being
“my builder, a builder has to empathize with his
customers and build a friendly relation with them. O
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Pune, Maharashtra
Prominent Fire Fighting/ Alarm/ Security
System Suppliers, Contractors, Manufacturers

SAFETY ENGINEERS & CONSULTANTS
Office: 11, Adarsh Nagar, Market Yard, Pune
411037.

= 020 29997282 © 9823794941

E-mail: safety.engineers@gmail.com

Web: www.safetyengineerspune.in

ANUSHKA FIRE SYSTEMS

MPCB & Fire Protection Consultant Company
(Fire Protection, Personal Protective
Equipment, Emergency Equipment, Training,
EERP & Signages)

Office: Shashank Paradise, Manjari Budruk,
Solapur Highway, Opp. Grand Bay Society,
Pune 412307.

@ 956174005

E-mail: apatil.fire2001 @gmail.com

GREEN FEATHER SAFETY & SECURITY
SOLUTION

Office: A 621, Trojan Residency, Sector 6,
Spine Road, Moshi, Pune 412105.

@ 9987458474

E-mail: enquiry.greenfeather@gmail.com
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TECH FIRE SAFETY SERVICES

(Authorised Maharashtra Fire License Agency)
Product & Services: Fire Hydrant System, Fire
Sprinkler System, Fire Pump System,
Suppression System, Fire Extinguishers, Fire
Alarm & Smoke Detection System.

Office: Office No. 810, DNK Capital, Tilekar
Nagar, Near Iskon Temple, Katraj-Kondhwa
Road, Kondhwa Budruk, Pune 411048.

@ +91 9422884059

E-mail: info@techfiregroup.com

Web: www.techfiregroup.com

GRAFFIC INFRASTRUCTURE PVT LTD / RAKA
INFRASTRUCTURE

(Maharashtra Fire Approved Agency)

Head Office: Plot No 70, Suvarnaneel House,
Dashmeshnagar, Aurangabad 431005.
Branch Office: Shalaka House, Plot Number
22, Gajanan Housing Society, Next to LIC
Housing Finance Ltd, Ganesh Khind Road,
Pune 411016.

Contact Person: Mr. Vineet Sunil Raka

@ +91 8552004684

E-mail: vineet@grafficinfra.in

Web: https://grafficinfra.in



\ i

"*’m\\‘

&7  TrecH IiRe SAFETY SERvICES ISl

TechFire Group Office: Office No. 810, DNK Capital, Tilekar Nagar, Near Iskon Temple,
Katraj-Kondhwa Road, Kondhwa Budruk, Pune 411048.

Innovate-Incubate-Ignite

The Complete

FIRE SAFETY

Authorised Maharashtra
Fire License Agency

@ +91 9422884059

E-mail: info@techfiregroup.com
Web: www.techfiregroup.com

GIMP ENGINEERING PVT. LTD. Fire & Safety
Office 1: Nirmala Apts, Chinchwad Station,
Pune 411019.

Office 2: LIG 107 1st Phase, Gulbarga,
Karnataka 585105.

@ 7276267699, 9637874407

E-mail: gimp.pune@gmail.com

Web: www.gimpengineering.com

KAMAL ELITE PVT. LTD. (Formerly know as
FIRE CLOSURE & SAFETY SOLUTIONS)
Office: Lane No. 6, Sant Nagar, Lohegoan,
Pune 411047.2 9960343555, 9922774411
E-mail: fcspune@gmail.com

Web: www.kamalelite.com

PARADISE FIRE & SECURITY PVT. LTD.
(Maharashtra Fire Approved License
Agency)

Office: 403, 4th Floor, ION7, Opp. Sterling
Honda, Off Old Mumbai - Pune Highway,
Morwadi, Pimpri Colony, Pune 411018.

© 8975622209, 9423981880

E-mail: sales@paradisefire.in

Web: www.paradisefire.in

4 )
SHREE GANESH FIRE SAFETY SERVICES

(Maharashtra Fire Approved License
Agency)

[All Types Of Hydrant & Extinguishers Filling -
Selling & Maintenance]

Office: Shri Sai Park, Datt Mandir Road,
Behind Polaris Hospital, Wakad, Pune 411057.
@ 9527946518, 8007670720, 9881501367
E-mail: dalviamey123456@gmail.com

. J
STAR FIRE SYSTEMS PVT. LTD.

Office: 202 & 203, Spandan D - 13, Warije,
Pune 411058.

= 020 29910966/ 25231310 @ 9890610092
E-mail: marketing@starfiresystems.net

Web: www.starfiresystems.net

FIRE DOORS
- MANUFACTURERS/
SUPPLIERS

LAUREN FABTECH INDIA LLP

(Fire Doors/ Shaft Doors/ HMPS Doors)
Office: Spandan D - 13, Warje, Pune 411058.
@ 9637796000, 9168676000

E-mail: sales@laurenfabtech.com

Web: www.laurenfabtech.com
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The
bargailn
Versus
returns
decision

The benefits of a discount will depend
on your outlook

A discount no matter how much is always appealing.
However, as an investor it is essential to consider the
real returns from the investment, as against little or
no discount in a high growth market. The decision to
hunt for discounts, especially small ones is normally
dependant on the investment term.

A short term splurge in a high growth market is
likely to get good returns, so discounts are not
always required.

Even a small discount of 2-3% over the long term
will count. The time to reap better returns than the
competition will be when you are the first mover to
put a property in the market.

Ideally, get a real discount in a high growth
market in the short term. And that is really reading
the pulse of the market. O

Taking the promotional lead

Any business needs to be promoted and this is truer when you are aiming to be
aleaderin your sector. In a sector like Real estate that is extremely competitive,
itis essential to build a reputation and recognizable identity as you develop your
project strengths. Working out promotion campaigns that emphasize your
commitment, values and integrity not only draws clients but also retains them.
Real estate is one sector where reputation definitely needs promotion. o
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Making your
new house a home

Abraham Lincoln once said that most people are as happy as they make up their minds to
be. Once you have bought your home, resist the natural impulse to begin finding faults.

Happiness does not lie in having the things you want, but wanting the things you have.
Try to see your new home in a positive light. Remember how much you liked and wanted
the various amenities and facilities before the residence was actually yours? If you had not
liked what you saw, you would not have bought it in the first place.

If you find yourself dissatisfied with your new home, take time off and count your
blessings. Make little changes where required and customize living in and around your
new home. If the nearest school is far away, it may have a bus service that will pick up and
drop your kids back. If groceries are not available in the immediate area, there may be a
home-delivery service offered.

If the scheme is far from the lively hustle and bustle of the inner city, try to enjoy the
tranquility and peace instead of complaining about the lack of ‘action’ (the very meaning
of ‘exclusivity’ is ‘apart from the usual’). If your neighbors are not very friendly at first,
you could take initiative and make the opening move to break the ice and building a better

relationship.

For most of us,
buying a home is a
once-in-a-lifetime
matter — something
like marriage. We do
not abandon a
marriage because it
seems strange and
uncomfortable in
the beginning.
Instead, we work at
making it a success.
Why not apply the
same principle to
making your new
house ahome?




Pune Prominent Suppliers of

FIRE FIGHTING EQUIPMENTS
& SAFETY PRODUCTS

TRACE AUTOMATION PVT. LTD.
(Gas Leak Detector-Fire Alarm System)

Office: 201, Jaishankar Height, Guruwar Peth, Pune 42.
@ 9325508589, 9657135101

E-mail: traceelectronicspl @ gmail.com
Web: www.traceautomationindia.in

AQUAPOWER SYSTEMS

(Distributor for LUBI FIRE PUMPS)
Office: Nanded, Tal. Haveli, Pune 411041.
@ 9146560476, 9766828439

E-mail: sales.aps11@gmail.com

DISHA FIRE SOLUTIONS

(All types of Fire Extinguishers, Fire Fighting
Equipments, Fire Alarm & Detection Systems.
Fire Hydrant & Sprinkler System, Specialist in
refilling of Fire Extinguishers, Maintenance
Contracts)

Office: 3, Shree Heights, Old Sanghvi, Pune 411027.

@ 9975477855, 9860028805

E-mail: dishafiresolutions @ gmail.com

PARAGON FIRE SERVICES

(All Types Of Fire Safety Equipments,
Installation, Sales & Service: Fire Hydrant
System, Fire Alarm Detection System. Fire
Safety Sign Boards. We Also Provide Fire Safety
Man Power: Fireman, Driver-cum-Fire Pump
Operator, Fire Safety Engineers)

Office: 221, Simpi Lane, Jay Hanuman Niwas, Hadapsar
Gaon, Pune 411028.

@ 9511142828

E-mail: paragonfire828 @ gmail.com

VERIFIED ELECTRONICS

(Manufacturers of: Fire Alarm Control Panel,
Talkback System, Talkback Unit, Single Zone
Panel, Manual Call Point, Hooter, Semi-
Addressable Fire Alarm Panel, Gas Leak
Detector etc.)

Office: 221, 203, Shinde Colony, Keshavnagar, Mundhwa,
Pune 411036.

@ 9511707296, 8793380668

E-mail:
verifiedelectro@gm
ail.com




UK & EUROPE'S NO.1 HOT TUB BRAND
EXCLUSIVELY DISTRIBUTED IN INDIA & MIDDLE
-EAST BY AQUASHARK POOLS AND SPAS.

Platimum
SPAS

HOT TUBS

v Available in 3,5,6 & 8 seater options. v CE & ETL Certified Hot Tubs.

v 4 Times UK Pool and Spa Award winning Brand “Platinum Spas”.

v Inbuilt O-Zone & Heating System. v Balboa USA Control Panels.

v Inbuilt Premium LED Lighting & Bluetooth Speakers.

v Various Hydrotherapy benefits. v Prices starting at 6.5* lakhs only.

_ 6 Seater Palmg
F ivate

WORRIED ABOUT SAFETY IN PUBLIC POOLS ?
Get your own SAFE & PRIVATE Pool in just 7 Days*

FIBERGLASS POOLS

AQUASHARK manufactures single-piece ready-made leakproof structured export
quality FRP Swimming pools of various sizes distributed by authorised dealers.

Pools fitted with best quality underwater lights and filtration system.

Easy and quick installation by our dealers.
Ideal product for Backyards or Rooftops of Bungalows / Villas / Farmhouses / Resorts.

Prices starting at 4.5* lakhs only.

A2 T2 CERTIFIED.

HEAT PUMPS

(R
'NIRVANA

Use Nirvana Heat Pump with your pool and control temperature year round.
Made in Canada.

Smart Fan Technology for Performance and Quality.
Low Noise and minimum running cost.

AQUASHARK POOLS & SPAS

UA £ . .

pQ Dealers Network-India: Pune, Mumbai, Goa, Bengaluru, E E >

" \ J/ 2(/ Chennai, Hyderabad, Nagpur, Jabalpur, Indore, Nashik éji'a CALL US NOW Q

‘V“JS J)\, Kolkata, Karwar, Chandigarh, Delhi, Aurangabad, 2—
Trivandrum, Ahmedabad, Jaipur, Vadodara. ﬁ: +

[m]oEh 91 9765376667 o

Dealers Network-Overseas: Qatar, Lebanon, UAE and E Tk i ik =
Philippines. Scan to Q mail Id: info@aquashark.in *

Address: 121/2, Moi Road, Kuruli, Moshi-Chakan Road, Pune - 410501.

www.superiorwellness.co.uk

www.platinumspas.co.uk www.aquashark.in
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